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WELCOME...

Maybe it’s just me, but it
seems that 2010 is just
flying by. And with the
snowstorms we’ve had,
spring can’t come soon
enough.

Along with the renewal of
spring comes an addition
to my practice. In this
issue of the newsletter you
will learn about Wealth

Bridge College Planning,
LLC.

This will be a service to
families trying to navigate
the complex rules of the
financial aid process.
With today’s economy
facing tough times and the
cost of going to college
ever increasing, this
service couldn’t be more
timely.

There is also an article
where | weigh in with my
two cents worth about Jim
Cramer’s new book.

| have also included an
idea for my retirees who
are trying to maximize
their inheritances

But, a very heart felt thank
you leads the issue. Make
sure to read it.

As always, thanks for
reading my newsletter.

Bill Greenfield
This newsletter was written during the
week of March 1st, 2010.

Thanks For Your Well Wishes

You never really know who thinks about you, what they think about you,
and who really cares about you until an event happens that brings their
thoughts and actions to the forefront.

As most of you know by now, | had some very difficult health issues last
year, which, thank goodness, have been taken care of and | have been given
a very clean bill of health...OK, | should lose some weight. It was a six -
month ordeal that | do not wish upon my worst enemy.

Soon afterwards, | started to receive thoughtful cards of “get well soon”
or “glad to hear you’re feeling better” from a number of my clients. Even
now when | am meeting with clients, | hear that | have been in their prayers
or that they were concerned and are glad that | am well.

| did not think that so many of you would be that concerned or would
care that much. Itis nice to know that | have touched so many of you...for
you have certainly touched me. Thank you for your well wishes.

Theysaythatnecessity is the mother of i

my practice, as well.

From the very beginning of my entry into the financial services industry
twenty-five years ago, there has been one area of service that I have
always deferred to others who I believed were more knowledgeable in that
subject. And that has been advising on applying for college financial aid.

For one thing, it seemed at the time to be an esoteric sidebar to advising
my clients how to achieve financial fitness. It also seemed to be an area
that needed its own understanding and expertise. So whenever a client
asked me about applying for financial aid, I always referred that business to
others. Continue>>>>>
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As time went on, however, these clients seemed to come back to me with questions about the
process or questions about properly applying fo
from the so called “experts” t hiwadfoundowtharowne f er r i
By necessity I had to learn something about the subject in order to help my clients. I soon had

a very good working knowledge of how the financial aid system works and how to best position

my clients to earn the most aid possible.

Then the “perfect storm” happened. The economy s
jobs and their savings diminished..but that didn?"t
steady increase in the cost of higher education. I got tired of referring my clients to a smaller

pool of financial aid advisors who did not seem to be competent.

So, out of the growing needs of my clients who were requesting such advice and my growing
expertise in the area, I have decided to formally add college financial aid consulting to my
practice. More than ever, this service is needed for college bound students and their parents.

The process is confusing, and there are numerous myths surrounding it. While high school

guidance counselors are knowledgeable when it comes to academically choosing schools for a

student, I believe they lack the time and expertise in understanding the financial side of paying

for college and how the financi al aid process mus
job.

The flip side of the coin is believing this knowledge is available from the colleges. According to

Kalman Chany, author of the Princeton Review: Paying For College Without Going Broke and

President of Campus Consultants, Inc.: i [ f ami | i e s nthat highereducatiorein

America is big business. The college is trying to get you to pay the most money

while you are trying to pay the least amount. So it can be very costly to assume the

college is going to show you how to get the most aid. As a college financial aid

administrator quoted in the New YorkTimesonce said, O6Parents and stu
someti mes forget that we work for the school, not

My service will include not only assistance in completing the necessary forms, but income and

asset planning, helping students and parents in choosing schools that have the best ability to

meet their financial needs, helping parents negotiate with financial aid offices when

appropriate, and staying by the parents side for all the years that their child attends

school ...somet hing their high school gui dance couns
be advice pertaining to SAT testing, essay writing, interviewing techniques and career

assessment training. This will be a complete consulting service that I have not seen anywhere

else.

With this article as an introduction, and for those of you who have children of high school age, I
strongly urge you to give me a call to discuss how to begin the process of applying for financial
aid. And for those of you who may not have high school age children, you may very well know
of parents who do and who should know about this service. Please, have them call me, as well.

Quite simply, the majority of students who attend four-year colleges utilize some sort of
financial aid. With the recession making it that much more difficult to pay for college, earning
your fair share of the financial aid pie is critical.



Page 3

To introduce my new service, I will be providing workshops at Cherry Hill High School West on
Tuesday, April 20" or Thursday, April 22™. Both workshops will run from 6:30pm — 8:00pm:

Finding The Money For College i Understanding The Financial Aid Process

Now more than ever families of college bound students are finding it imperative to receive

as much financial aid as possible. This workshop will help you navigate the confusing and

detailed rules of qualifying for college fin
on your own or plan on using a financial professio n a | to assist you. Par ent
possible to attend a private college for about the same out-of-pocket expenses of a state

school. You will learn how to choose colleges that will provide your student with the best

financial aid package. Attendees will be given resources so that they can research the financial

aid process on their own and access to material that will aid their student in choosing a career

and making them better college students. This workshop is ideal for parents whose students are

presently juniors or sophomores.

Attendees must call to reserve their seats: 856-795-8134

+++++++++++++

Are You A Saver, An Investor, or A Speculator?

Just finished reading a review (Philadelphia Inquirer 2-28-1000 f  Ji m Cr amer Ge#ingl at est b
Back To Even. 1t seems like I am going to have to read the book if for no other reason than to
warn my clients.

For those of you who do not know &&dMdmey OCthim mer , h
show Mr. Cramer, with his sleeves rolled up and full of kinetic energy, doles out investment

advice while initiating sound effects (bells, horns and whistles) to either emphasize his opinion

or to | ambaste someone el se&asentertainvents , it i s invest

It seems that his book is much quieter ..but it is

It seems that with the beating investment portfolios took in 2007-2 00 8 ...even wi t h t he
comeback year of 2009..most pee2rOtOf7ollieovse | &sr. e dtriolm M
perspective, in order to get back to even as quickly as possible, an investor must be extremely

aggressive. And Mr. Cramer lays out a way to do just that.

His advice is not for the weak of heart. From the book review: Ai[ Accor di ng to Mr. Cr
an investor] Omust put in an hour of homewor k eac
That means reading news stories, conference-c al | transcri pts, SEC fili

much work? Then forget this book.

féHe goes into a Hstraegydhat iewsed when he ran a hedge fund.
Cr amer states, o1 know it sounds too good to be t
is a quirk in the way options work, a quirk that no broker will explain to youi 99%
of them probably danditorknow aboutitid andyetI think itis too
great t o be Thegaviewereqdotedaostockbroker: A[ Thi s technique is soc
woul dnét even be allowed to suggest this to my cl
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All of this hard work and risk is presented with Jim Cramer admitting that his batting average is
only .550.

But |l et"s take a step back for just a moment.

Unl ess you have someone of dubious character (fro
chasing you with a baseball bat, who among us must bring their portfolio back to even in such

a rush as to willingly accept so much risk? If Mr. Cramer admits to batting just a bit better than

50%, it means that following his suggestions also have about a 50% chance of putting you

further into a hole. Who is that desperate?

And yet, Jim Cramer has a loyal following who swear by his prognostications. This is where I
begin to delineate people into the categories of Savers, Investors, or Speculators.

All of us should have a little bit of the Saver mentality inside our psyche. This is where we put
money aside with little if any risk to use for short-term needs. The closer we get to retirement
or well into our retirement years our savings become more important and should not be put at

risk. If aSaverlostsomuch money to require Mr. Cramer“s appro
losses, then that person was taking on too much risk to begin with or did not understand the
concepts of investing during one"s retirement. T

The I nvestord..gpndkeflacehauli s wor dTevi m*h...it hea pherasen , W
takes a much broader view of the investment universe and is willing to take on a certain

amount of risk for a commensurate return. If you are an Investor and the market moves

against you, the answer is not to take on more risk to recoup your losses, but rather to

understand that the market moves in two directions and as long as you are properly diversified

according to an acceptable amount of risk, your portfolio will return and probably grow over

time.

The Speculator is the investor who wants to live in the fast lane. Long-term, steady growth is

for the ,other guy". Fast returns, sexy invest me
recouping one"s |l ossedneaadgein@aklin asusmod hielslee pied p
reason why Las Vegas and Atlantic City exists. H

coin into a slot machine or to sit at a gaming table and play the odds. But remember one

thing: The House Always Wins. Speculation masquerading as investing is risky at best and

foolish at worst especially i f you wil!/ need that
education. If the Speculator is going to accept the upside, he/she must also accept the down

side and accept the fact that they will always be fighting to get back to even. There is a reason

why Jim Cramer only bats .550.

As the reviewer finished her review: fi L i Mad Money, Cr amer 6s | atest book i
ideas. Some will pan out. Otherslikel vy wi I | f ai l . After all, this

$SFSSHFFFSSFSPHFF5$555$555555555%9
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One Way To Maximize An Inheritance

I see this situation many times in my practice an
Let me go through an example.

Imagine a married couple —a 70 year-old maleanda 68 year-ol d f emal e. Let"“s ass
part of their total investment portfolio they have CDs, or perhaps an IRA, or perhaps bonds that

are coming due totaling BaRthi©Oportion of their portfolicos | et “s ass
planned strictly as an inheritance for their children and/or grandchildren. Is there a way to

maximize the inheritance? The answer is yes.

The technical name of the str at e gmplifythelangudge.ed , ann
The first step is to take the $250,000 lump sum and place it in a fixed Single Premium

Immediate Annuity (SPIA). A fixed annuity is a savings/income financial product that will

payout a lifetime income based on the age(s) of theannui t y“ s owner (s) . I'n thi
payout would be $16,830 on an annual basis.

[A couple of caveats at this time. First, there are annuities that base the payout not only on age but

health status, as well. These types of annuities may distribute a higher payout. Second, a potion of an
annuity"s payout is taxabl e. For illustrative purpose:
an annuity"s payout is determined by interest rates at
lower than current rates. Again, the payout in this example is for illustrative purposes only.]

The next step would be to use the payout ($16,830) to purchase a traditional life insurance
policy. In this example a survivorship policy (based on the longevity of the couple — ages 70 &
68 — at standard rates) would have a benefit of $853,000, which would be sustained by the
annual payout from the fixed annuity. /Note: Life insurance rates are based on the health of the
insured. Standard rates are shown here for illustrative purposes only. ]

As you can see, the inheritance from the life insurance policy is substantially more than the
initial portfolio. This strategy makes sense as long as you believe that the life insurance
amount is more than you can prudently achieve investing on your own. Also keep in mine that
the life insurance policy does not need twenty years to reach the death benefit illustrated. It
equals that amount from the moment it is purchased. Also, utilizing certain trusts can add
other enhancements to the inheritance.

As long as the portfolio is earmarked for heirs, here is an extremely easy and viable way to
maximize an inheritance.

[Note: There are legal and tax implications attached to this strategy that should be discussed with your
legal and tax advisor before proceeding.]

Qaaaaacaaaaaaaeaaaaaeeaaaaee

Advisory services offered by William M. Greenfield through Wealth Bridge Advisory Services, LLC,
an Investment Adviser registered with the State of New Jersey



