
Final Words About 2010… 
First Words About 2011 
 

When talking to some of 
my clients about the past 
year, I asked them to sum 
up the year in one word.  
For some of them that word 
would be scary.  
Economically, it was 
certainly that.  For others 
the word was unpredictable 
(oil spills to Russian spies), 
or frustrating and irritating 
(politics and government). 
 

No matter the word, it 
was a word that had 
negative connotations.  And 
maybe that should be the 
word that describes 
2010…negativity. 
 

But call me a bright-eyed 
optimist.  I always like to 
look at the positive side of 
things. 
 

I looked at the events of 
the past year and I saw 
advances in science and 
technology (Apple’s iPad to 
amazing computer-like 
telephones and computer 
pads that will eventually 
replace PCs and laptops). 

[Continue on page 6] 
 

This newsletter was written during the 
week of January 3rd, 2011. 

 

 

COMMUNICATIONS  FROM YOUR 

FINANCIAL COACH 

 
 

 

 

 

 
 

 

 
                  

           Winter – 2011                                                                                                    
                        

WILLIAM M. GREENFIELD, CLU, ChFC 

Financial Coach / Registered Investment Advisor 
 

 
 
 

 
 
 
 
 
 

 
 
 

 
 

 

 
 

 
 
           
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

WEALTH BRIDGE ADVISORY SERVICES, LLC  

1613 Plymouth Rock Dr.,  PO Box 1836,  Cherry Hill, NJ 08034 

Phone: 856-795-8134  /  800-795-8134  Fax:  856-795-8144 
E-mail:  bill@WealthBridgeAdvisory.com    www.WealthBridgeAdvisory.com 

 
 
 
 
 

September / October 2008  

UPCOMING WORKSHOPS:   
CƛƴŘƛƴƎ ¢ƘŜ aƻƴŜȅ CƻǊ /ƻƭƭŜƎŜΧ 

Helping Parents Navigate The Financial Aid Maze 
 

Thursday, January 20th     or     Tuesday, January 25th  
 6:30 – 8:30 pm 

    Cherry Hill West High School 
 
At this workshop parents will learn how it is possible to afford a private college 
for about the same out-of-pocket expenses of a state school and how to choose 
colleges that will provide the best financial aid packages.  Attendees will also be 
given resources to research the financial aid process and material that will aid 
their student in choosing a career and making them better college students. 
 
You must call my office at 856-795-8134 to reserve your seat. 

 

TAKING PUNCHES AND ALWAYS COMING BACK FOR 
MORE 

An Investment Strategy That Returns Again and Again 

Burton Malkiel To The Rescue!   Who? 
 

(Information for this article came from Research Magazine [12/10] , the Wall Street Journal [11/24/10], 

and  

A Random Walk Down Wall Street by Burton Malkiel) 

 
Shortly before the Great Crash of 1929, economist Irving Fisher regrettably  

stated: “Stock prices have reached what looks like a permanent high plateau.”  
There is no record of what he thought or said just after the crash. 
 
  Likewise, today in the popular press I am constantly running across 
prognostications of economic doom as if the financial abyss is just beyond.  And of 
course it’s easy to say it’s true…until we have the next bull market. 
 

                     Continueé.. 
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Such optimism that we have moved beyond financial downsides in some lasting way, or the  
pessimism that we are in a permanent recession, has been a recurrent feature of market psychology.   
History has shown that these mood swings have actually caused investors – professional or amateur – to 
take bigger and ill-timed risks. 
 
  Economists Carmen Reinhart and Kenneth Rogoff, authors of the 2009 book ¢Ƙƛǎ ¢ƛƳŜ LǘΩǎ 
Different: Eight Centuries of Financial Folly, highlight the complacency that a current crisis is different 
than any other crisis experienced before.  This behavior has lead investors to be heavy in cash in down 
markets and over invested in stocks in up markets.  The optimism or pessimism that we have moved 
beyond financial downsides or are unable to experience significant up swings has been a recurrent 
feature of market psychology. 
 
  The safer bet is to assume that, as an investor, you haven’t seen your last serious financial crisis in 
your lifetime…either up or down…bubble or crash.  So what is an investor to do?  It’s time you met 
Burton Malkiel.  Who? 
 
  Mr. Malkiel is the renown professor of economics at Princeton University and the author of the 
seminal book A Random Walk Down Wall Street:  The Time Tested Strategy For Successful Investing.  The 
book was originally published in 1973 and has just issued its tenth edition.  In my office, on my (very 
messy) bookshelf, is the ninth edition of the book with numerous bookmarks sticking out of the top and 
full of highlighted pages. 
 
  Mr. Malkiel is the answer to crisis investing. 
 

In the wake of the recent financial crisis, many investors believe that this time it is different…that 
 the market failed and it is going to stay that way… and thus believe that the traditional methods of 
portfolio management don’t work anymore.  They believe that  
 

1. “Buying and holding” is outdated and that success depends on skillful timing,  
2. Diversification no longer works because it seems that all asset classes move up and down 

together…especially when stock markets fall.   
 
These naysayers suggest that low-cost, passively managed portfolios are no longer useful, that today’s 
difficult investment environment requires active management.   
 

Mr. Malkiel does not agree.  In fact, in a recent Wall Street Journal editorial he says, “The timeless  
investment maxims of the past remain valid.  Indeed, their benefits may even be greater today than ever 
before.”  He goes on to say: 

 
 “Many obituaries have been written for the investment strategy of buy and hold. 
Of course, investors would be better off if they could avoid being in the stock 
market during periods when it declines.  But no one ς either professional or  
amateur ς has ever been able to time the market consistently. [my emphasis]  And 
when they try, the evidence shows that both individual and institutional investors  
buy at market tops and sell at market bottoms.” 

 
In his book he goes into great lengths to show the research backing up this last statement and 

 concludes:  “…a market timer would have to make correct decisions 70 per cent of the time to 
outperform a buy-and-hold investor.  I’ve never met anyone who can bat .700 in calling market turns.” 
                            Continueé.. 
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What helps this strategy is diversification…and this has certainly not lost its effectiveness.   
According to Mr. Malkiel: 
 
   “Over the past several years, when stocks went down, bonds went up, 
   preserving the value of the portfolio.  And while stock markets around the  
   world have tended to rise and fall together, there were huge differences in  
   regional returns.  Even though portfolios in the U.S. market actually lost  

   money in the first decade of the 21st century, emerging-market stocks enjoyed  
   returns of more than 10% per year.  Every portfolio should have substantial  
   holdings in the fast-growing emerging economies of the world.” 

 
In his recent Wall Street Journal editorial, Mr. Malkiel concludes: 

 
“The evidence is clear.  Low-cost [passive investing] regularly outperform  
two-thirds of actively managed funds, and the one-third of actively managed  
funds that [do] outperform changes from period to period.  Even the very  
few professional investors who have beaten the market over long periods of  
time – Berkshire Hathaway’s Warren Buffet and Yale’s University’s David Swensen,  
for instance – are quick to advise that investors are likely to be much better  
off with low-cost *passive investing+ than with expensive actively managed funds.” 

 
I don’t believe anyone can argue that these are tough times to be an investor.  Combine a difficult  

investment environment with a scary economy and questionable job security…you have a perfect storm 
for investors to panic and lose sight of what strategies truly work in their favor.   

 
My clients know that I am a strong proponent of the buy-and-hold investment strategy.  It is  

academics like Burton Malkiel that make me even more steadfast.  If you have questions about your 
account, call me and let’s discuss your concerns. 

 
 

***************************************************************** 

A CHARITABLE MISTAKE 
(Example taken from a Wall Street Journal article [12/13/10] 
 
 

The end of the year is a time to do serious tax planning and, with the Christmas spirit all around, 
charitable gifting is a hot topic.  While we have now passed that point in the calendar year, I am sure at 
one point during this New Year, I will see that a client or prospective client will have made this mistake.  
Let this be your one-year warning. 

 
It is probable at some time in the past a friend, relative, or even an advisor may have convinced 

you to buy a “can’t lose” stock.  And the investment promptly tanked.  You are now the proud owner of 
a stock that is down in value and “just needs time” to come back to profitability. 

 
Then you have, what you consider, a brilliant idea:  Why not gift the stock to a charity (After all a 

charity has all the time in the world to wait for the stock to make a comeback and they would certainly 
appreciate the up-side potential of this presently down-in-the-dumps stock…wouldn’t they?) and then 
take a capital loss offsetting any capital gains in your portfolio.  Brilliant!  Except that it doesn’t quite 
work that way.  The only way to get such a write-off is by selling the stock. 
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Page 4 
 

So do just that and get two possible deductions. 
 
Sell the stock, claim a capital loss on it (to a maximum of $3,000 annually), and then use the 

proceeds to make a deductible contribution to your charity.  If your loss is greater than $3,000, it can be 
carried over into the next year.  And, trust me on this one, the charity would be much more appreciative 
of your cash donation.  After all, if you don’t want this loser of a stock, why would the charity? 
 

******************************************* 
 

Did You Know? 
(Investment News [12/6/10]) 
 
The four cities with the most billionaires living in them are: 1) New York, 2) __________,  
3) London, and 4) San Francisco.   
 
Number 2 on this list is 

1. Tokyo 
2. Hong Kong 
3. Moscow 
4. Chicago 
5. Paris 

 
The answer and other tidbits about this list appear later in the newsletter. 

 
*************************************************************** 

 

A FORGOTTEN  ASSET CLASS IS MAKING A COMEBACK 

Welcome To Life Insurance 101 
(Forbes Magazine [2/10/09] & Wall Street Journal [9/15/10]) 

 
Suppose there was a financial instrument with a track record stretching back 1,400 years, that 

was so solid it could survive the Great Depression intact, that earned untaxed interest at a competitive 
rate, that could be borrowed against at will regardless of credit conditions, and that could be used by 
individuals as well as major corporations and banks as a safe harbor during economic turmoil. 
 

Welcome back whole life insurance.  Where have you been? 
 

This is the kind of insurance our parents and grandparents owned in the “good old days” before 
the stock market began to boom in the 1980s and 1990s.  After several decades of being pushed aside 
by the allure of the stock market and the sexier investment scenarios cooked up by Wall Street, it seems 
that this dull, decidedly un-sexy financial product, with the slow and steady returns backed up by 
ironclad guarantees is making a comeback in a big way. 

 
Now that the speculative economy has blown up and financial dread is driving people away from 

risk and back to basics, whole life insurance is once again showing its qualities.  John Girouard,  (author 
of The Ten Truths of Wealth Creation, CEO of Capital Asset Management Group, and founder of The 
Institute for Financial Independence, which provides investor education for financial professionals), 
believing that the public may have lost sight of what whole life insurance provides, has put together a 
list of those qualities which are worth taking note of.  He calls this list “Whole Life 101”: 
 

                          Continueé.. 
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 You Own The Bank:  The strongest insurance companies selling whole life insurance are mutual 
insurance companies.  These particular companies have no shareholders.  They serve one 
constituency – the policyholders.  Mutual life insurance companies have no need to report good 
earnings every three months to justify a stock price, so there is no pressure for them to take on 
extra risk to make a profit. 
 

 Your Premium Payments Belong To You:  Unlike traditional term insurance, the premiums not 
going toward policy expenses for your whole life policy belong to you in the form of the 
accumulated “cash value” of your policy.  On top of that, the cash value of the accumulated 
premiums earns tax-free interest at a rate set once each year.  [Though not typical,] in 2008, 
Guardian Life paid a record 7.3% dividend.  That’s spectacular compared to that year’s 30% 
decline in the stock market; bank CDs paying 2% taxable; or money market rates under 1% 
taxable. 
 

 You Can Borrow Back Your Premium Payments:  Because the accumulated cash-value of a 
whole life policy belongs to the policyholder, you can borrow them back any time you want for 
any reason…regardless of your credit worthiness.   

 
{These previous two points allow whole life policies with high front-end cash values to be used as 
borrowing mechanisms through out your lifetime.  Why go to the bank to borrow money for a new car 
when you can use your life insurance policy as your own bank?  In essence, paying yourself the interest 
instead of the bank.  Call my office for more details about this concept.} 
 

 Whole Life Insurance Policies Offer Guarantees:  Few people realize that the insurance 
industry, dominated at the time by these types of polices, was the one sector that made it 
through the Great Depression without a disaster and with policyholders financially intact.  All 
aspects of a whole life policy: cash values, death benefits, premiums, stated dividends, are 
guaranteed and tightly regulated by the states.  That means your cash values are there 
regardless of market conditions and premiums cannot arbitrarily rise.   
 

{This one even opened my eyes.} 
 

 Even Banks and Corporations Buy Whole Life Policies:  One of the lesser known aspects of 
whole life insurance is that major corporations and banks buy policies on the lives of their 
employees and use the cash value to fund employee benefits and as a safe harbor for working 
capital.  By some estimates, Fortune 500 companies and large banks have policies covering 
some 5 million employees.  Instead of doing what banks say:  “Put your money in our CDs at low 
rates so we can turn around and lend your money out at a profit to us”…do what banks do. 
 

I look at a financial portfolio as a three legged stool.  One leg should be investing for growth (see the 
earlier article in this newsletter).  A second leg should have guaranteed insurance products1.  The 
third leg should be safe money.  If there is a need for insurance, this third leg could possibly be 
whole life insurance1.  Here is a financial product that proves the adage that slow and steady can win 
the race.     (NOTE:  1.  Understand that certain insurance products, like whole life insurance and fixed annuities, are 

ñguaranteedò relative to the extent of credit worthiness of the insurance company or annuity provider issuing these products.) 

 
/////////////////////  

SOMETHING TO THINK ABOUT: 
Is it true that as our income rises, expenses rise to equal income… 

…and luxuries become necessities? 
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Answer To Did You Know 
 
To my surprise the city with the second largest number of billionaires is…Moscow.  I guess the old 
communist society has taken to capitalism quite well. 
 
The other somewhat surprise on this list is San Francisco.  It has less than 10% of the population of the 
other three cities and has the highest number of homeless inhabitants per capita of any major city in the 
United States. 
 

 
Continued from Page 1… 

 
I saw another peaceful chapter in the changing of the guard in our nation’s leadership (agree or 

disagree with their politics, the fact that this nation can change direction every two to four years proves 
the strength of our country, constitution and our personal resolve).   

 
I saw devastation (the earthquakes in Haiti and Chile killing over 230,00 people and a mine 

disaster in West Virginia where 29 miners died.  And then I saw a wonder when 33 Chilean miners…after 
69 days underground…were rescued one by one.  If that event didn’t lift your spirits, nothing will). 

 
So, as I look back on 2010 and list all of the newsworthy events of the year, the word that comes 

to my mind is ‘Hopeful.’   
 
Hopeful that our country’s entrepreneurial spirit continues to thrive.   
 
Hopeful that our political differences will force us not to have one side concede, but for all 

parties to compromise. 
 
Hopeful that the year-end market rally continues into 2011. 
 
Hopeful that we can take the scary out of our economy, the irritating out of our politics, to have 

fewer unpredictable disasters…to make the world less negative. 
 
This is my end of year wish for all of my readers:  To have this coming year be more hopeful for 

you and your family. 
 
 

A Happy, Healthy and Prosperous New Year To All 
            Bill Greenfield 
 
 

 
 
 
 
 
 
 
 
 
 

Advisory services offered by William M. Greenfield through Wealth Bridge Advisory Services, LLC, 
an Investment Adviser registered with the State of New Jersey 


